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BUYING A RESIDENTIAL PROPERTY 

At Mason Lawyers we realise the process of buying a property can be an exciting but 

sometimes confusing experience. 

We have prepared this booklet to assist you in piecing things together. 

It answers some of the more common questions about buying a property in NSW. 

The booklet is not intended to substitute for legal advice but rather to assist in guiding 

you through the process. 

We hope you find this booklet helpful and would be pleased to assist you in the purchase 

of your new property. 

 

Ross Mason | Director  
 
 
WHY CHOOSE MASON LAWYERS? 

 

 Our Experience:     



That’s right … since 2001, we have acted on the purchase or 

sale of 9517 properties … and we’re still counting!

 Dedicated Teams  



Our conveyancing teams include Conveyancing Lawyers 

and Licensed Conveyancers, backed by experienced 

support staff!   

 Fixed Fees  Our written estimates include all the costs involved in 

buying.  No hidden surprises!

 After Hours Availability After-hours appointments (even on weekends) are not a 

problem for us.  You will also find our after-hours mobile 

numbers on our business cards. 

 Full Legal Services We offer a full range of legal services.  In the unlikely 

event of something going wrong in your purchase, our 

team transitions from “conveyancing mode” to “lawyer 

mode”, to ensure your rights are protected!
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WHAT IS THIS OTHER LANGUAGE?  

We realise that one of the things that makes buying a property so confusing is that 

people involved in the process seem to talk in a different language. 

We try not to fall into this trap ourselves but wanted to let you in on the secrets. As 

you read this booklet, you may want to keep coming back to this page of key terms.  

 

Completion Another name for “Settlement”.

Cooling-Off Period The period of 5 business days after exchange, during which 
time you will usually be entitled to pull out of the contract 
without a reason.  If you do so, you will lose 0.25% of the 
purchase price.  See page 11. 

Deposit An amount paid on exchange of contracts.  

The deposit is usually 10%.  See page 10. 

Deposit Bond A certificate (usually issued by an insurance company 
for a fee) generally accepted as a substitute for 
payment of a cash deposit.   

Disbursements Expenses paid by us on your behalf including the cost 
of pre-purchase inspection reports, survey reports, 
title searches and enquiries of government 
departments.  

Exchange The time when the contracts signed by each party are 
swapped.  The contract then becomes legally binding 
and you are locked in.  See page 11. 

Gazumping or being 

gazumped  

When a vendor sells to someone else after having 
accepted your offer to purchase the property.  You 
can only get gazumped before exchange. 

Holding Deposit Normally paid when your offer is accepted by the 
vendor.   

Despite its name, the payment of a holding deposit 
does not secure the property or prevent the Agent 
from selling it to another purchaser (gazumping). 
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Inclusions  Items sold with the property.  

Common inclusions (if present) are curtains, blinds, 
air conditioner, ceiling fans, stove, range hood, 
dishwasher, whiz bins, carpet and tiles. 

PEXA Short for Property Exchange Australia. 

The electronic settlement and lodgement platform 
now used to finalise property transactions, including 
purchases, and transfer title. 

Pre-Approval Loan approval from a lender before you find a 
property you want to purchase.   

See “Getting the Finance Ball Rolling” on page 9. 

Pre-Purchase 

Inspection Reports 

Reports obtained to identify any defects in the 
property.  These include pest report, building report 
and a strata report.  See page 10. 

Section 66W Certificate A certificate signed by a lawyer waiving your cooling 
off period. 

Settlement The time when the balance of the purchase price is 
handed over to the vendor.  You then become the 
legal owner of the property.  See page 13. 

Stamp Duty A tax charged by the NSW Government on the 
transfer of the property.  See page 7. 

Strata Title A type of title commonly used when a property forms 
part of a complex (eg an apartment, villa unit or 
townhouse).   See page 14. 

Vendor The person selling the property. 
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BUYING A PROPERTY – A ROADMAP  
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DECISION TO BUY  

So you’ve decided it’s time to buy a 
Property – where do you start? 

The natural reaction is to jump online and 
start looking for your perfect home.  This 
is a good start and will give you an idea 
roughly what price range you are looking 
at. 

Before actually inspecting any properties 
(and running the risk of falling in love with 
one) you might want to get out the pen 
and do some homework.  

By finding out the costs involved and your 
borrowing capacity, you will have a clearer 
idea of what you can afford. 

 We have included a Budget 
Worksheet to assist – see page 8. 

HOW MUCH WILL IT COST 

ME TO BUY?  

When buying a property, it can seem like 
everyone has their hand in your pocket. 

The charges you should budget for are: 

• Conveyancing fees and 
disbursements. 

 Contact Us – we will provide an 

estimate over the phone, by email 
or by mail.  There is no fee for this 
service and no obligation. 

• Stamp duty – see later on this page 
under the heading “Stamp Duty” for 
more information. 

• Loan fees.  This can be obtained 
from your initial finance enquiries – 
see page 9 under the heading 
“Getting the Finance Ball Rolling” for 
more information. 

• Moving costs.  These include your 
removalist fees and connection of 
telephone and other utilities. 

• Council and Water Rates.  These are 
usually paid by the vendor in 
advance.   On settlement, your 
proportion of amounts paid in 
advance is reimbursed to the 
vendor.   We recommend you allow 
approximately $500. 

STAMP DUTY 

Stamp duty is charged by the NSW 
Government on the purchase of the 
property.   It is typically the biggest cost of 
buying a property.    

The amount of stamp duty varies 
depending on the purchase price and the 
amount borrowed. 

First Home Buyers may receive an 
exemption or reduction in their stamp 
duty- see page 17 under the heading 
“First Home Buyers” for more 
information. 

The following tables show examples of 
stamp duty payable: 

Purchase Price Stamp Duty 

$200,000 $5,490 
$300,000 $8,990 
$400,000 $13,490 
$500,000 $17,990 
$600,000 $22,490 
$700,000 $26,990 
$800,000 $31,490 

  We will confirm the exact 

amount of stamp duty in our 
detailed estimate to you. 

   A quick stamp calculator is at 
https://www.realestate.com.au/ho
me-loans/stamp-duty-calculator 

https://www.realestate.com.au/home-loans/stamp-duty-calculator
https://www.realestate.com.au/home-loans/stamp-duty-calculator
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BUDGET WORKSHEET  
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* Estimates provided by us, a mortgage broker or the lender directly may include 

items shown on this Worksheet separately. Be careful not to count the items 

twice. 
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9 

GETTING THE FINANCE 

BALL ROLLING  

Most lenders have a procedure in place 
where you can make an application for a 
loan before finding the actual property – 
this is called pre-approval. 

By applying for pre-approval from a 
lender as soon as you make the decision 
to buy, you: 

• Find out how much the lender 
will charge. 

• Know how much you can borrow. 

• Get an edge over other 
purchasers. 

The last point is extremely important. 
The edge comes from being able to 
make offers on properties with 
confidence and by being able to 
proceed to an exchange immediately. 

Put yourself in the place of the seller 
with two competing purchasers – one 
with finance pre-approved and the 
other without.  Who do you think they 
would prefer to sell to? 

   Formal pre-approval can usually be 

arranged through a mortgage 
broker or the lender directly. 

   We can recommend a mortgage 
broker or lender to assist you in 
arranging your pre-approval.  Feel 
free to contact us for a 
recommendation. 

YOU’VE FOUND THE 

PROPERTY – WHAT NOW?  

After finding a property, you negotiate a 
purchase price with the vendor.  Usually 
you do this with the assistance of the Real 
Estate Agent.  

It is not uncommon for both you and the 
vendor to put forward a number of 
different offers before you reach an 
agreement on the price. 

When your offer is accepted, the Agent 
will normally ask you to pay a holding 
deposit.  The holding deposit (despite its 
name) does not secure you the property 
or prevent the Agent from selling it to 
another purchaser. 

The other major matter that you should 
attend to immediately is to obtain final 
finance approval.  It is extremely 
important that you obtain  the approval 
by the end of the cooling-off period. 

   You should now contact us to act 
on your purchase. We will then 
obtain a contract from the vendor’s 
Agent or representative. 

 Contact your mortgage broker or 
lender to secure final finance 
approval. 

 



10 

WHAT ABOUT PRE-

PURCHASE REPORTS?  

You purchase the property in its condition 
at the time of exchange.  

The purpose of inspection reports is to 
identify any defects in the property. 

You can then either make an informed 
decision to pull out of the contract if the 
problems are too costly, or you may be 
able to negotiate a reduced purchase 
price with the vendor. 

The most common forms of pre- purchase 
inspection reports are: 

• Pest Report 

• Building Report 

• Strata Report (if purchasing a 
strata title property – see page 14 
for more information on Strata 
Title). 

   Pre-purchase inspection reports 
should be organised promptly 
after your offer is accepted.  

 The reports will usually take 
approximately three days to 
obtain and should be timed to 
arrive (for your review) prior to 
expiry of the cooling-off period. 

 We can organise pre-purchase 
inspection reports for you. 

 We will ask you whether you want 
us to organise the reports when 
you call or telephone us to act on 
your purchase. 

   The Agent may organise the 
reports, or you may want to 
organise them personally.  We 
have no problems with this. 

SIGNING THE CONTRACT  

The only way to secure the property is to 
sign a contract and exchange with the 
vendor.  

Signing and exchanging are two separate 
steps (although exchange generally occurs 
very quickly after signing). 

Normally, you will see us to discuss the 
contract before signing. 

The Agent may want you to sign the 
contract before you have met with us.  
Signing with the Agent enables the Agent 
to immediately effect an exchange on 
your behalf (and thereby secure the 
property for you).  

For that reason, we have no objection to 
you signing with the  Agent, provided you 
then immediately arrange an urgent 
meeting with us to discuss the Contract 
(before expiry of the cooling-off period). 

PAYING THE DEPOSIT  

Most contracts require a deposit of 10% 
to be paid on exchange of contracts. 

The deposit is usually held by the Real 
Estate Agent until settlement. 

Sometimes, if there is no Agent, the 
deposit will be held by the vendor’s 
solicitor. 

If you are unable to pay a full 10% deposit, 
we can negotiate on your behalf with the 
vendor’s solicitor for either a reduced 
deposit (usually 5%) or payment by way of 
a deposit bond. 

A deposit bond is a certificate (usually 
issued by an insurance company) for 
which you are required to pay a fee.  It is 
in the form of a guarantee provided by the 
bond issuer and is generally accepted as a 
substitute for payment of a cash deposit. 
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   Because exchange usually occurs 
promptly after signing the contract, 
you should pay the balance of the 
deposit to the Agent asap after 
signing. 

   If you have not already paid the 
deposit to the Agent, you should 
bring it with you when you meet 
with us to sign the contract. 

   Deposit bonds are usually organised 
through your mortgage broker or 
lender but we can organise them for 
you. 

WHEN SHOULD I INSURE?  

The contract provides some limited 
protection to a purchaser in the event 
that the property is damaged. 

If the property is damaged between 
exchange of contracts and settlement, you 
will generally still be required to purchase 
the property (in its damaged state at 
completion) at market value (often less 
than the agreed price but not necessarily). 

The gap between what is paid for the 
property and the original agreed price 
is then available to you to effect the 
repairs. The sting comes if the gap is 
not sufficient to restore the property 
to its original condition. This problem 
is alleviated by taking out insurance. 

   We strongly recommend you 

arrange insurance on the 
property promptly after signing 
the contract. 

   Your lender must be noted on 

your insurance policy. Your 
lender will also require you to 
provide a copy of the policy to it 
prior to settlement. 

WHEN DOES EXCHANGE OF 

CONTRACTS OCCUR?  

When both you and the vendor have 
signed identical contracts, either the 
Agent or us will exchange contracts. 

Exchange of contracts occurs when the 
copy signed by you is delivered to the 
vendor’s representative and the Agent or 
us receives the original signed by the 
vendor – in a nutshell, the copies signed 
by each party are swapped. 

The contracts are dated and (if you have 
not already done so), you must pay your 
deposit. 

The contract is then legally binding and 
the vendor cannot sell the property to 
anyone else – no more risk of being 
gazumped! 

IS THERE A COOLING- OFF 

PERIOD?  

You will usually have a cooling-off period 
(5 business days after exchange) to 
withdraw from the contract.  

Your cooling-off rights can be exercised 
without giving any reason to the vendor. 
The vendor does not have any cooling-off 
rights – they are locked in from exchange. 

If you withdraw within the cooling-off 
period, the vendor will retain 0.25% of the 
purchase price ($250 for each $100,000 of 
the price). The balance of the deposit will 
be refunded to you. 

The cooling-off period is designed to allow 
you to secure the property immediately 
(and avoid being gazumped), whilst still 
having some time to ensure that you are 
happy to proceed with the purchase. 

The cooling-off period can be waived. To 
do so, advice must be obtained and your 
representative must sign a certificate 
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confirming that they have advised you of 
your cooling- off rights and the nature of 
the contract, and that you have decided to 
waive your rights.  This certificate is called 
a section 66W Certificate. 

Prior to expiry (or waiver) of the cooling-
off period, you should ensure that you 
have: 

• Obtained our advice on the 
contract; 

• Reviewed your pre-purchase 
inspection reports; and 

• Received formal approval of 
finance in writing. 

IS THE CONTRACT SUBJECT 

TO FINANCE?  

The standard contract does not include a 
“subject to finance” clause.  The clause 
must be added if the contract is to be 
made conditional on finance. The 
standard finance clause usually accepted 
by vendors allows a period of 1-2 weeks to 
obtain finance approval. 

In our experience, negotiating for a 
subject to finance clause can delay 
exchange of contracts. Vendors will not 
always agree to a finance clause. 

Accordingly, our preferred approach is to 
exchange without a subject to finance 
clause – relying on the cooling- off period 
to obtain your approval. 

Once again, our preferred approach gives 
the vendor less reason to choose a 
competing purchaser over you. 

However, in some circumstances, it may 
be appropriate to insert a “subject to 
finance clause”  – we will discuss this with 
you at our first meeting. 

WHAT DO I NEED TO DO 

AFTER EXCHANGE?  

As soon as contracts exchange, there are a 
few things you should do. 

   We will remind you when each of 
these items needs to be done and 
will assist you in completing any 
forms. 

Firstly, you should pay the stamp duty or 
make your application for exemption (if 
you are a first home buyer). 

Secondly, you must sign your loan 
contract and mortgage to finalise your 
loan arrangements. 

WHAT ELSE HAPPENS 

AFTER EXCHANGE?  

During the period between exchange and 
settlement, we attend to a number of 
matters on your behalf without your 
direct involvement – for that reason, it 
can often seem like nothing is happening. 

The matters we will be attending to 
(behind the scenes) include: 

• Obtaining and checking title 
searches, to verify that the vendor 
is the owner of the property and 
has disclosed to you all matters 
which affect the title. 

• Making further enquiries (as 
required) with government 
departments and authorities. 

• Checking the amounts outstanding 
for council and water rates on the 
property. 

• Liaising with your lender, to ensure 
that all their requirements have 
been satisfied. 
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WHEN DO I GET THE 

KEYS?  

The keys will be available to you 
immediately after settlement of your 
purchase.  You can collect them from the 
Agent. 

WHAT IS SETTLEMENT?  

Settlement is when the balance of the 
purchase price is paid and title to the 
property is transferred to you.   

This occurs electronically through 
PEXA – we manage all of this for you. 

The contract specifies a due date for 
settlement. The date can be moved 
forward or back but usually only with the 
consent of both the vendor and you. 

   The normal time period between 
exchange and settlement is 4-5 
weeks.  

WHAT SHOULD I BE DOING 

TO PREPARE FOR 

SETTLEMENT?  

We will tell you as soon as the settlement 
date is confirmed. 

As soon as the date is confirmed, we will 
send you a letter outlining the amounts 
you need to pay for settlement. 

The matters you will need to do to 
prepare for settlement are: 

• Pay to us the amount required to 
finalise your purchase (including 
our conveyancing fees and 
disbursements, the balance of 
the purchase price and council 
and water rates). 

• Conduct a final inspection of the 
property. The purpose of a final 
inspection is to ensure that there 

has been no damage to the 
property since exchange and that 
all the inclusions are present. 
The final inspection should be 
arranged by contacting the 
Agent. 

   You should try to arrange the final 
inspection for either the morning of 
or the day before settlement. 

• If moving into the property, 
make arrangements for 
removalists and for the 
connection of electricity, 
telephone and gas. 

  We will notify Council and Water on 
your behalf. 

• Make sure your insurance is 
arranged and a copy of your 
policy has been provided to your 
lender. 

   When the settlement date is 
confirmed, we will send you a 
check list reminding you of the 
things you need to do prior to 
settlement. 

WHAT HAPPENS AFTER 

SETTLEMENT?  

We will send you a report with copies of 
all the important documents. 

Most importantly – you can move in! 
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WHEN ARE PAYMENTS 

REQUIRED – A SNAPSHOT 

Throughout this booklet, we have 
identified when payments are required. 

The following table brings it all together 
for you. 

Item Timing 

Holding 
Deposit 

When your offer is 
accepted. 

Deposit On exchange of contracts. 

Loan Fees Usually your lender will 
deduct any fees at 
settlement, but you 
should check this with 
your lender directly. 

Stamp Duty Typically paid on 
settlement, unless you 
are purchasing off the 
plan. 

Conveyancing 
Costs 

At settlement of your 
purchase 

Balance of 
price 

At settlement of your 
purchase 

Council rates 
& water rates 

At settlement of your 
purchase 

STRATA TITLE  

When looking for an apartment, villa 
unit or townhouse you may be told that 
the property is strata title. Don’t panic – 
this is just another type of title 
commonly used when a property forms 
part of a complex. 

When buying a strata title property, you 
really buy two things: 

• A share in a company (called the 
owners’ corporation) that owns 
common property which includes 
the external walls and roof of the 
complex and may also include 
other common areas such as 
driveways, walkways and gardens. 

• The internal area of your individual 
property, which may also include a 
courtyard, garage and balcony. 

  The common property and your 
individual property are identified 
in the plan to the complex – we 
will discuss this in detail with you 
at our first meeting. 

There are rules that operate within a 
strata title complex (called by-laws) – 
these are designed to protect all 
residents in the complex from 
interference by other residents. For 
example, there are by-laws dealing with 
noise, parking and pets. 

The owners’ corporation has an annual 
meeting, which you can (but are not 
required to) attend. At the meeting, any 
issues in the strata complex are 
discussed and the budget for the 
owners’ corporation is set. 

The owners’ corporation has a number 
of expenses, including insurance on 
the complex and the maintenance of 
common property. Each owner 
contributes to these expenses on a 
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quarterly basis – these are called strata 
levies. 

The owners’ corporation is usually run 
for the individual owners by a 
professional strata manager. Some of 
the functions of the strata manager 
are to organise meetings, manage the 
budget, deal with complaints, collect 
strata levies, arrange repairs and 
insurance. 

Some people worry that living in a 
strata title property is more expensive 
than in a normal property (due to the 
ongoing strata levies). Our experience 
is that this is not usually the case – the 
levies are usually offset by the 
reduction in insurance and 
maintenance to the individual owners. 

   This section is only a brief 
summary of strata title. We will 
provide more information at our 
first meeting. 

BUYING VACANT LAND IN 

A NEW SUBDIVISION  

It is common for the blocks in a 
subdivision to be released for sale 
before roadworks are complete and 
while the process of registration of the 
subdivision is still proceeding. 

A copy of the plan of subdivision 
(showing the location, dimensions and 
area of your block) will be available 
from the Agent and will be attached to 
the contract for sale. 

The subdivider usually makes 
arrangements for the provision of 
power, water and sewerage to the 
subdivision. However, you should be 
aware that: 

• The provision of each of the 
services may not be completed 

until after settlement of your 
purchase. 

• Some additional charges may be 
incurred by you when you actually 
connect the services to your home 
(you may wish to ask your builder 
or the authorities directly about 
these to assist in your building 
budget). 

Most new subdivisions contain 
restrictions on the use of the land 
(generally designed to ensure a 
minimum standard of construction 
within the subdivision). Some 
common matters dealt with in the 
restrictions are: 

• Minimum floor size; 

• The types of materials that may be 
used in the construction of the 
dwelling; and 

• The types and colour of roofing 
and fencing materials. 

   We will discuss any restrictions 

with you at our first meeting. 

   You may wish to make additional 
enquiries with your proposed 
builder as to the costs of building 
your home on your chosen block. 

The Contract usually contains detailed 
provisions dealing with the time by 
which the subdivision must be 
completed and the plan of subdivision 
registered. There can be delays in the 
subdivision and the Contract may 
provide for extensions in certain 
circumstances (eg. wet weather). 

   The Agent should give you an 

idea as to when the subdivision 
will be complete. We will also 
discuss the timing with you at 
our first meeting. 
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BUYING A PROPERTY 

“OFF THE PLAN”   

The reference to purchasing a property 
“off the plan” is used when you purchase 
a property (an apartment, villa unit, 
townhouse or house and land package) 
before it is built. 

Essentially, you are purchasing the 
property that is proposed to be built 
in accordance with the developer’s 
plans and specifications, rather than 
an existing structure. 

Because you don’t get the opportunity 
to walk around the property as you 
would with an existing building, it is 
important that you review the plans of 
the development carefully to ensure 
that you are familiar with: 

• The location of your property 
within the development; 

• The size and dimensions of 
your property; 

• The facilities available within 
the development; and 

• Any garage or parking space. 

You should also ensure that you review 
carefully the Schedule of Finishes 
provided by the developer. The 
Schedule will provide a detailed list of 
the type and quality of the property 
and of the inclusions. 

The Contract will contain detailed 
provisions dealing with the time by 
which construction must be completed 
and the plan of the development 
registered. There can be delays in 
construction and the Contract will 
usually provide for extensions in certain 
circumstances (eg.  wet weather). 

 

The settlement period varies 
substantially depending on the nature 
and scale of the development. 

   Settlement usually occurs 
anywhere from the normal 4-5 
weeks from exchange up to 12 
months from exchange (for 
house and land packages and 
small developments) and up to 3 
years from exchange (for larger 
developments). 

  The Plans and Schedule of 
Finishes should be available from 
the Agent. The Agent should also 
be able to give you some idea as 
to the likely date for completion 
of construction. 

   We will also discuss the timing for 

construction and Settlement with 
you at our first meeting. 

When buying “off the plan”, stamp duty 
needs to be paid at settlement or within 
12 months of exchange.  We will discuss 
this with you at our first meeting. 
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FIRST HOME BUYERS 

First Home Buyers may be able to 
access two benefits, subject to 
meeting eligibility criteria: 

• A cash grant;  

• An exemption or concession on 
the stamp duty payable on your 
purchase. 

 Full details can be found at 
https://www.revenue.nsw.gov.au/gr
ants-schemes/first-home-buyer  

One of the important criteria (for both 
benefits) is that at least one of you 
must: 

• move into the new home within 12 
months after buying the property; 
and 

• live there for at least six continuous 
months. 

The benefits are not available to purchase 
an investment property. 

   If you are a first home buyer, you 
should contact us to check that you 
meet all of the eligibility criteria. 

First Home Owner Grant 

If you’re a first home buyer and you’re 
buying or building a new home, you 
may qualify for a $10,000 grant. 

You can make a claim for the First 
Home Owner Grant if your: 

• newly constructed home or a 
substantially renovated home 
has a total value less than 
$600,000; or 

• land for building and any 
dwelling you intend to build has 
a combined value less than 
$750,000. 

First Home Buyers Assistance Scheme 

Under the scheme, first home buyers 
are eligible for an exemptions or 
concessions on the stamp duty 
payable on your purchase. 

The scheme applies if you are buying: 

• an existing home; 

• a new home; or 

• vacant land on which you intend 
to build a home. 

If you meet the eligibility criteria and are 
buying a home: 

• If the purchase price is less than 
$650,000, no stamp duty will be 
payable (i.e. you will receive a full 
exemption from stamp duty); 

• If the purchase price is between 
$650,000 and $800,000, you will 
receive a discount on the stamp 
duty payable.  The discount varies 
depending on the purchase price.  
For example, at $700,000 the stamp 
duty payable will be $10,490 (a 
discount of $16,500 off the normal 
stamp duty of $26,990). 

If you meet the eligibility criteria and are 
buying vacant land: 

• If the purchase price is less than 
$350,000, no stamp duty will be 
payable (i.e. you will receive a full 
exemption from stamp duty); 

• If the purchase price is between 
$350,000 and $450,000, you will 
receive a discount on the stamp 
duty payable.   Once again, the 
discounts depend on the purchase 
price. 

https://www.revenue.nsw.gov.au/grants-schemes/first-home-buyer
https://www.revenue.nsw.gov.au/grants-schemes/first-home-buyer
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WHERE TO NOW?  

We are prepared to answer any additional 
questions you may have at this stage, free 
of charge and without obligations. 

Don’t forget to call us for an estimate of 
your conveyancing fees and 
disbursements. 

Our Conveyancing Teams are committed 
to ensuring the smooth progression of 
your purchase from the payment of the 
holding deposit through to settlement. 

We appreciate that it is  often  difficult to 
meet with us during business hours.  Our 
Conveyancing Lawyers and Licensed 
Conveyancers are happy to meet with you 
after hours, on weekends and at your 
home or work. 

By being flexible in when and where we 
meet with you, we ensure that contracts 
can be signed promptly after payment of 
your holding deposit.  This minimises the 
risk of you getting gazumped. 

We look forward to hearing from you and 
wish you all the best in your search for 
your new property! 

 

 

Disclaimer & Copyright  

The information contained in this booklet is 
general in content and does not seek to 
comprehensively outline the process of buying a 
property. It should not be relied upon in 
substitution for professional legal advice. We 
recommend that you obtain professional legal 
advice when buying a property.  

Mason Lawyers and its professionals expressly 
exclude all liability (including liability for 
negligence) in relation to your use of this booklet.  

© Mason Lawyers Pty Ltd 

Liability limited by a scheme approved 
under Professional Standards Legislation. 

CONTACT US: 

 
Phone:  (02) 4929 4499 

www.masonlawyers.com.au 

 

  Follow us on Facebook 

 
 
Mayfield Office: 

280 Maitland Road Mayfield 

Jillian Donovan | Snr Lawyer 

Ross Mason | Director 

 
 

Warners Bay Office: 

1
st

 Floor 26 Lake Street Warners Bay 

Stephen Rayfield | Snr Lawyer 

Julia Cousins | Licensed Conveyancer 

 
 
Belmont Office: 

1
st

 Floor 587 Pacific Highway Belmont 

Suzanne Boyle | Snr Lawyer 

 
 

Our Legal Services: 

- Conveyancing  

- Wills & Estate Planning  

- Deceased Estates  

- Will Disputes  

- Family Law  

- Commercial & General Litigation  

- Business, Commercial & Taxation 

 
 

http://www.masonlawyers.com.au/
https://www.facebook.com/masonlawyers/
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